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Executive Summary

Retail operations have never been more complex. Every
store depends on a web of systems and devices that must
work together flawlessly. Yet small blind spots in POS
performance, device accountability, and data integration
can quietly drain revenue and erode customer trust. Protect
Your Retail Investment reveals how these hidden breakdowns
occur and, more importantly, how to stop them. Built on
real-world insights from DecisionPoint Technologies, this
whitepaper outlines practical steps to strengthen visibility,
simplify operations, and protect your most important assets:

your systems, your data, and your people.



Introduction
The High Cost of Retail Complexity and the Visibility Imperative

Retail today is a high-speed balancing act. To meet rising customer expectations, retailers have layered on new technologies:
mobile POS, self-checkout, endless aisle apps, buy-online-pickup-in-store systems, and more. Each tool promises to make
operations faster, smarter, or more connected. But behind the scenes, every new system adds another point of risk for failure.
In addition, the modern retail store isn't just one network; it's hundreds of interdependent systems all moving at once. Payment
terminals talk to cloud platforms. Tablets sync with back-office servers. Store associates juggle multiple logins, apps, and
workflows. For many retailers, these systems don't communicate as well as they should. The result is a fragile ecosystem that
depends on everything working perfectly, every hour of every day. That's the reality Eric Hilton, DecisionPoint’s Director of

Enterprise Sales Solutions, sees across the industry.!

“Most retailers don't fail because their technology isn't advanced enough,” Hilton explains. “They fail because their
systems aren'’t aligned. A disconnected ecosystem can't deliver connected customer experiences.”

Retail's Complex Ecosystem

Retailersare under pressure to support every way a customer might want to shop—online, in-store, curbside, or through amobile
app—often all at once. This omni-channel demand has pushed technology footprints to expand faster than most organizations
can manage them. According to the National Retail Federation (NRF), automation and Al are transforming store operations, but

they also increase operational complexity and create new dependencies between systems.

In practice, retailers know they must modernize, but each new rollout introduces another layer of integration risk. Without clear
visibility into how devices, data, and people connect, operational discipline breaks down, and with it, the reliability customers

depend on.

The Core Challenge: Fragmentation
For years, retailers have approached technology through point solutions. Mobile POS over here. Inventory tracking over there.

Each solves a problem in isolation but rarely contributes to a single, coherent view of the enterprise.

Hilton calls this the fragmentation trap:

“Most retailers measure uptime by device status, not by the end-to-end transaction flow. That’s where they lose
control because you can't fix what you can't see.”

" DecisionPoint Technologies. Retail Asset Visibility and Lifecycle Benchmarks (Internal Research Summary), 2025.
"Reda, Susan. “NRF | 25 Predictions for the Retail Industry in 2025.” Nrf.com, 2025
it DecisionPoint Technologies. Retail Asset Visibility and Lifecycle Benchmarks ( Internal Research Summary), 2025.
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Introduction
The High Cost of Retail Complexity and the Visibility Imperative

When systems fail to talk to each other, problems hide in plain sight. The lack of unified visibility prevents retailers from
identifying and addressing root causes. Instead, they're left reacting to symptoms and chasing issues store by store or device

by device.

Industry reports back this up. The Retail Industry Leaders Association (RILA) highlights data silos and disconnected workflows
as top inhibitors to real-time decision-making and supply chain visibility." Likewise, the Retail Solutions Providers Association
(RSPA) found that integration breakdowns between POS and inventory systems are among the leading drivers of downtime and

lost productivity.’

The True Cost of Neglect

The cost of neglecting this complexity isnt always visible in a single metric. But it shows up everywhere. Operational errors
and administrative mistakes now account for nearly one-quarter of retail shrinkage according to industry research." Every

preventable outage or untracked device adds to the hidden ledger of lost productivity and excess spend.

Thefinancialimpactisonly part of the story. Slow transactions erode customer trust. Disconnected systems frustrate employees

and drive turnover. Poor visibility forces reactive management, fixing problems after they happen instead of preventing them.

On the other hand, when retailers can see what's happening across their technology ecosystem in real time,

they can act early and make better decisions faster.

v Retail Industry Leaders Association (RILA).Visibility into Your Supply Chain for Efficiency and More. Rila.org, 2025.
vRetail Solutions Providers Association (RSPA). 2025 Retail IT Channel KPI Study. Gorspa.org, 2025. p. 24.
viZebra Technologies & DecisionPoint Technologies. Retail Shrink & SmartLens Report. 2025. p. 4.
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Why Change Management is Your Biggest Risk

The Point of Sale(P0OS)systemiswhere everythinginretail converges. Itisthe heartbeat of the store. Whenit's healthy, everything
flows. If that heartbeat skips, everything else—inventory accuracy, customer satisfaction, even employee confidence—starts to

decline, eroding revenue and trust.

The POS as the Transactional Center

Ahealthy POS environment is measured by uptime, transaction flow, and visibility. Retailers must know not only whether devices
are on, but how well they’re performing across every location. Yet many organizations still monitor hardware status instead of

full transaction flow.

According to the Retail Solutions Providers Association (RSPA), POS-related disruptions remain one of the most common
operational risks. System uptime remains a leading performance metric for retail technology providers, with integration
challengesand connectivity issuesamongthe top operational concerns.' True resilience requires complete lifecycle awareness

from configuration to connectivity and data integrity.

The Pervasive Risks

POS failures rarely come from a single cause. They're usually the result of compounding issues—aging hardware, inconsistent
updates, or overlooked patches. Persistent connectivity problems can slow or freeze transactions, while small data-sync delays

between POS and inventory systems create phantom stockouts or mispriced items.

These slowdowns and inconsistencies may seem minor, but they're the first indicators of systemic stress. When error rates rise

or transactions take longer to process, it's usually a sign that something deeper in the integration stack is faltering.

The Critical Risk: Poor Change Management

Retailers know upgrades are necessary, but executing them is hard, especially across hundreds or thousands of stores. Change

management is the hidden risk few prioritize until it's too late.

Many retailers delay critical updates or roll them out inconsistently, leaving store systems vulnerable. Without structured
change management, POS environments evolve unevenly and that fragmentation invites downtime, compatibility errors, and

even security gaps.

The National Retail Federation (NRF) notes that organizations face obstacles such as complex integration with existing systems
and fragmented data across channels—issues that prevent many retailers from realizing the full value of their technology

investments." In other words, the problem isn't the technology. It's incomplete execution.

Vit Retail Solutions Providers Association (RSPA). 2025 Retail IT Channel KPI Study. Gorspa.org, 2025. p.17 & 23.
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Why Change Management is Your Biggest Risk
Best Practices for Reliability and Resilience
1. Be Proactive, Not Reactive.

Many retailers still operate in “break/fix" mode, addressing failures as they happen instead of preventing them. Preventive

maintenance and monitoring are proven to extend device life and minimize unplanned outages.
2. Strengthen Integration Maturity.

The majority of POS breakdowns occur where systems meet. For example, integration gaps between a POS and inventory
platform may create inaccurate counts, lost sales, and order delays. The RILA “Al Forecasting in Retail” report™ reinforces that

operational accuracy depends on real-time data integration across all retail systems.
3. Future-Proof with Realistic Lifecycles.

Retailers often rely on 5- to 10-year hardware cycles, but technology evolves far faster. Devices, operating systems, and
dependencies changeroughly every three years.* Building flexibility into procurement and upgrade plans prevents obsolescence
from becoming a systemic risk. When there is a plan in place for how to incorporate legacy systems, it reduces the risk

of fragmentation.

When reliability becomes a metric of operational excellence retailers start to see fewer failures,

faster recoveries, and smoother customer interactions.

Vit Reda, Susan. “NRF | 25 Predictions for the Retail Industry in 2025.” Nrf.com, 2025.
XRetail Industry Leaders Association (RILA). Harnessing Al for Precision Forecasting in Retail. Rila.org, 2025.
*DecisionPoint Technologies. Retail Asset Visibility and Lifecycle Benchmarks (Internal Research Summary), 2025.
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Ending the Epidemic of Device Loss

Retailersdependonthousands of mobile devices every day (scanners, tablets, handhelds, printers, and point-of-sale peripherals)
that keep transactions flowing and shelves stocked. When even a fraction of those devices disappears or sit unused, operations

slow and capital vanishes into what some call the “ghost asset problem.”*

Every retailer has devices they've paid for but can't find. They're not stolen. They're just untracked, shelved, or forgotten. But

they still sit on the books as assets. That's real money tied up in things nobody’s using.

The Scale of Device Mismanagement

The scale of this challenge is staggering. Even well-managed retailers lose 5-10% of devices annually’ through misallocation
or neglect. For large enterprises, that translates into millions of dollars in idle or lost equipment. These losses affect the
balance sheet and equally create operational drag. When stores can't locate working equipment, teams share fewer devices,

workarounds multiply, and productivity plummets.

Sources of Loss and Lack of Utilization

Device loss isn't always the result of theft or carelessness. Often, it's procedural. A scanner might be shelved after a minor
software glitch, never sent for repair. A tablet may be misplaced after a shift change or reassigned without documentation. Over

time, these small missteps compound into systemic loss.

According to DecisionPoint Technologies, gaps in system monitoring, testing, and upgrade planning are among the most

preventable causes of operational waste that leads to unnecessary capital spending on replacement hardware

Closing the Visibility Gap

The only way to regain control is through real-time visibility and accountability at every point in the device lifecycle.

MDM and Accountability

Mobile Device Management (MDM) platforms are the first line of defense. By controlling app permissions, enforcing check-out
protocols, and enabling remote lock and wipe, retailers can reduce loss events by as much as 70% . Just as importantly, MDM
creates a culture of accountability. When associates know each device is tracked to their name, they treat it like the shared

asset itis.

X CompareSoft. What Are Ghost Assets & How Best to Eliminate Them. Comparesoft.com, 2025.

*i DecisionPoint Technologies. Retail Asset Visibility and Lifecycle Benchmarks (Internal Research Summary), 2025.

*ii DecisionPoint Technologies. RFID Deployment & Operational Excellence: Proven Strategies for Seamless Deployment and Operational Excellence. (2025), pp. 7-8.
¥ DecisionPoint Technologies. Retail Asset Visibility and Lifecycle Benchmarks (Internal Research Summary), 2025.
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Ending the Epidemic of Device Loss
Real-Time Tracking

Combining MDM with asset management platforms like DecisionPoint’s IntelliTrack® delivers unified visibility.* Each device can
be traced from deployment to usage, repair, and redeployment. Automated alerts flag devices that go dark or sit inactive. Some

systems can even trigger a sound to help team members locate misplaced units.

Optimizing the Spare Pool

Spare-pool management is another blind spot that quietly erodes ROI. Too few spares lead to downtime; too many tie up capital.

And without visibility, devices awaiting repair or redeployment often linger in warehouses or vendor queues for weeks.
Automation and predictive modelinginrepair cycles can cut recovery time significantly, improving both uptime and cost control.

When retailers apply the same discipline to devices that they apply to inventory,

accountability improves and hidden losses are recovered.

Turning Technology from a Burden to a Benefit

Every technology investment in retail eventually reaches the same moment of truth: when a person picks it up to do their job.
No matter how advanced the system, if it slows employees down, causes frustration, or adds unnecessary steps, it stops being

a solution and becomes a burden.

Technology Should Never Be an Inhibitor

Retailers have rolled out new tools at an incredible pace including handhelds for inventory, tablets for mobile checkout, and
digital displays for customer engagement. But too often, these tools meant to simplify workload instead overwhelm workers.

Associates juggle multiple apps and passwords or struggle to troubleshoot devices that don't work as expected.

This technology overload is now one of the leading causes of retail burnout. DecisionPoint’s research found that 55% of retailers

experienced turnover linked to technology adoption—a sign that complexity is driving frustration.

In addition, companies with revenues over $1 billion experience higher turnover rates linked to technology implementation,

suggesting that scale amplifies these challenges. i

* DecisionPoint Technologies. IntelliTrack Enterprise Tracking Software.
iDecisionPoint Technologies. Technology at the Tipping Point Report, 2025. pp 3.
xi DecisionPoint Technologies. Technology at the Tipping Point Report, 2025. pp 3.
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Turning Technology from a Burden to a Benefit
Workforce Enablement: The Training Imperative

Even the best technology fails without proper enablement. Retailers spend millions on rollouts but often fall short in training,

relying on passive videos or one-time orientations. In a high-turnover environment, that’s not enough.*i

Associates need just-in-time, context-sensitive training they can access at the moment of need. Short, scenario-based
learning, delivered through mobile devices or microlearning modules, helps bridge the gap between deployment and confident

daily use.x*

The Society for Human Resource Management (SHRMP* and UKG's 2025 Workforce Report™ both stress that adaptive,

personalized training improves retention and productivity, especially among multi-generational teams.

Training isn't a one-time event. It's a continuous process with tailored approaches that accommodate a range of generational

preferences and learning styles. ™

Measuring Enablement ROI

Ultimately, the return on technology isn't measured by how many devices are deployed. It's measured by how effectively people
usethem.Inarecent survey conducted by DecisionPoint Technologies, nearly 92% of respondents acknowledged that employee

enablement and customer experience technologies impact turnover.

Retailers who measure adoption rates, task completion times, and associate satisfaction gain a truer picture

of their investment’s performance. Empowered employees are the key to operational resilience.

Data Stewardship and Al Readiness

Retailers everywhere are exploring how artificial intelligence can improve accuracy, speed, and customer experience. Yet the biggest

challenge isn't adopting Al. It's preparing for it. The foundation of Al readiness is clean, reliable, and well-connected data.

Protecting Data as an Asset

Datais one of retail's most valuable assets, yet it's often the least disciplined part of the business. It should be managed with the
same rigor as inventory—tracked, verified, and regularly audited. When data becomes inconsistent or incomplete, confidence

in decisions erodes.

il DecisionPoint Technologies. Retail Asset Visibility and Lifecycle Benchmarks (Internal Research Summary), 2025.
**DecisionPoint Technologies. Retail Asset Visibility and Lifecycle Benchmarks (Internal Research Summary), 2025.
*Society for Human Resource Management (SHRM). Leveraging Mobile Technologies to Engage the Workforce, 2025.
1 UKG. Retail Workforce Report, 2025. p. 11.

i DecisionPoint Technologies. Technology at the Tipping Point Report, 2025. p. 5.

¥ii DecisionPoint Technologies. Technology at the Tipping Point Report, 2025. p 3.
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Data Stewardship and Al Readiness

Industry research reinforces this point. RILA identifies data input as the foundation of highly accurate Al forecasts.*" Retailers
who treat data as a managed, measurable asset, rather than a byproduct of transactions, gain the accuracy and insight needed

to make smarter decisions.

Laying the Al Foundation

Successful Al implementation depends on disciplined data practices. Yet, many organizations still rush to deploy automation
without addressing the basics of data hygiene. Retail leaders should focus first on creating clean, structured data pipelines and

resist the temptation to assume technology will “fix” data problems.

The National Retail Federation (NRF)*' notes that while most retailers are eager to expand Al initiatives, many still lack the
foundational data protocols in place to support them. Establishing these standards isn't glamorous work, but it's the difference

between meaningful insights and misleading analytics.

Integration Mistakes

Many retailers try to modernize by layering new systems on top of old ones without unifying the data underneath. When legacy
and modern platforms use different data definitions or APIs, inconsistencies begin to build. This is a phenomenon often
referred to as data drift. Over time, these small variations in data reporting cause different parts of the business to operate

from conflicting versions of the truth.

Priority for Resilience

The single most important step retailers can take to future-proof their operations is investing in integration visibility. Knowing

how systems communicate and where data flows builds resilience and readiness for any next-generation technology.

Retailers who strengthen their data foundation and treat data as an asset can ensure that

Al innovation amplifies their performance instead of undermining it.

Strategic Takeaways for Retail Leaders

Protecting and strengthening operational systems can be a competitive advantage. Retailers can no longer afford to chase
technology trends without strengthening the systems and disciplines that sustain them. Protecting your retail investment

means protecting the ecosystem of devices, data, and people that drives every transaction.

»i Retail Industry Leaders Association (RILA). Harnessing Al for Precision Forecasting in Retail.Rila.org, 2025.
»v Reda, Susan. "NRF | 25 Predictions for the Retail Industry in 2025.” Nrf.com, 2025.
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Strategic Takeaways for Retail Leaders

The following priorities define what long-term operational success looks like for the next generation of retail leaders.

1. Focus on End-to-End Visibility

Visibility remains the foundation of every resilient retail operation. Leaders must be able to see how well each component—

from POS terminals to handhelds to back-end systems—is performing as part of the full transaction flow.

End-to-end visibility, real-time monitoring, and unified dashboards provide a single source of truth across devices, data, and

associates. When retailers can see clearly, they can act confidently.

2. Demand Integration Maturity

Strongintegration creates the clean, standardized data required for advanced automation and Al applications. Without it, every
new system adds complexity rather than value. The most successful retailers are those that treat integration as a continuous

business discipline that underpins accuracy.

3. Prioritize Human Enablement

Technology’s value depends on how well people can use it. Workforce training and change management should receive the
same strategic attention as hardware and software investments. When associates understand their tools and see how those

tools make their jobs easier, adoption accelerates and performance improves.

4, Choose the Right Partner

Retail technology has grown too complex to manage through transactional vendor relationships. To streamline and simplify
efforts, retailers need partners who understand the full lifecycle, from deployment and monitoring to repair, data integration,

and ROl measurement.

A trusted edge technology integrator doesn't measure success by how many devices are sold, but by how well the customer’s
business performs after deployment. They bring technical expertise, operational insight, and accountability to every phase of

the process.

The right partner simplifies complexity, aligns people and technology,

and helps protect every dollar of your retail investment.
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Conclusion: The Path to Operational Excellence

Protecting your retail investment starts with building the structure that
allows innovation to thrive. The retailers who succeed in this next era
will be the ones who understand that technology alone isn't enough.

It's how you manage and connect it that determines lasting value.

DecisionPoint Technologies is your single-source partner for operational
reliability. We act as Mission Control combining lifecycle services,
integration expertise, and asset visibility into a single managed framework

that helps retailers reduce risk, lower cost, and perform with confidence.

Our IntelliTrack® platform delivers real-time visibility and predictive insights
across your entire endpoint technology ecosystem. From deployment to
full-scale performance management, DecisionPoint provides the clarity and

control you need to protect your investment and strengthen your business.
If you're ready to maximize your retail investment, schedule a

consultation with DecisionPoint Technologies today to discover how

visibility and partnership can redefine reliability across your operations.

Visit decisionpt.com to learn more.
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Thank You

VISIT DECISIONPT.COM TO LEARN MORE
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